Transform theory into action
guided by inspirational guest speakers
within dynamic professional sessions

that empower you to network

with the prowess of a leader.

The NetworKing Academy is an initiative of NétWO VKing



Welcome to

The NetworKing Academy

The NetworKing Academy invites you to embark on a transformative jour-
ney of networking excellence. Our bespoke program is

meticulously designed to enhance your networking skills, offering a unique

blend of theoretical knowledge and practical expertise.

Discover the Power of

Effective Networking

At The NetworKing Academy, we understand that networking is more
than just making contacts; it's about building lasting relationships that
foster personal and professional growth. This understanding forms the core
of our curriculum, ensuring that each session you attend is not just informa-

tive, but also a step towards your success.

“Networking is not who you know, but who knows YOU!”
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Unleash the potential of your network with The NetworKing Academy. Where connec-
tions become your gateway to success. Expert-Led, Practical Curriculum and Personal

Guidance and Mentorship from Ruf.

Invest in Your Networking Future

Price: € 3,500 (excluding VAT)



Despite its proven effec
module we'll focus on the five p
1. Establishing your network
Knowing your network
Connecting with your network
Nurturing your network
Giving to your network

a bk wbd

Everyone has a network. You were born with a network and your network grows base
experience that everyone uses their networks to deal with some of life’s minor annoyances as
challenging opportunities and obstacles.

Networking is a skill that works and it's also easy, fun, free and everyone can do it effectively with the right trai-
ning.

KEY OBJECTIVES OF THIS MODULE:

e Maintain a good relationship with your existing network.

e Display strong values and norms to others in your network.
*  Earn respect based on your actions.

e  Give back to your network.
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We will follow the five easy steps for e
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As I've said before, it is my firm conviction that everyone has a connection to your life. Make
discover what that connection is. It can actually be quite an enjoyable challenge, and a perfect way
cate for success.

KEY OBJECTIVES OF THIS MODULE:

you can

Build rapport with your network before y
Seek similarities or commonalities

Know what you'll say

Know who your audience is

Listen to your network

Polish your communication skill set.

Communicate accurately and effectively with your network.

Know your message and state it simply.

Be intentional with your interactions to discover mutual interests/points of connection.
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Your results

In the “ME Theory” you must
learn to set realistic goals that are focu
within which each will be reached. You will lear!
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Your results stem from your interactions in and with a situation or per:
reaching of your goals. The value of applying and generating a positive men
you find particular ways to reach your goals. Your energy is king! It attracts others to
tiring out.

You will clearly understand that ENTHUSIASM is not Excitement! Enthusiasm is contagious — and continuous.

KEY OBJECTIVES OF THIS MODULE:

*  Apply the “ME Theory”

e Identify and recognize the elements necessary to motivate yourself.

* Inspire and teach others to approach situations in an enthusiastic manner.
*  Recognize the power of enthusiasm in business and life.
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NetworKing’s 10 Tips for Effective Networ-

Utilize events
e Putinto play = action



1. Know what
2. Know what the ot
3. Knowledge levels the tab
4. Emphasize common ground

5. Listen effectively

6. Steer the negotiation in a positive direction
7. Put yourself in their shoes

8. Create solutions that benefit both parties
9. Be prepared to compromise

10. Have a second-best option if you can’t reach your goal

Negotiation is highly dependent on context and is individual in nature. To be successful in negotiati
know what you want and what you can give up. What is critical in negotiating is your ability to compromise
part of your road map to success.

KEY OBJECTIVES OF THIS MODULE:

e Advantages and the finesse of negotiation.

* Negotiating to achieve a fair agreement for all parties.

Build confidence in negotiation skills.

Learn the 10 Principles of Negotiation.



r network and keeping it
o and receive from. It's not

going with your network — eve-
o get it fired up and shifted into
made through your networking,
erely holding up the wall between

initely not only when you need so-
elebrate another person’s achieve-
edia platforms available — often...

so that they are encouraged and
u are in the process of achieving yours.

momentum flowing. To feed the fire,

your network energized.



They offer e
*  They are the cheape
e They increase your awarene

By actively participating in the practical part o
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You will utilize The NetworKing's Ten (10) Tips for Effective Networking at Outings, w
1. Find where your potential business or personal contacts gather.
2. Find out as much as you can in advance.

3. Know who is coming to dinner.

4. Beearly.

5. There are no strangers, only friends you have not met.

6. For results, sit by a stranger.

7. Use the five-minute rule.

8. Apply effective listening.

9. Be enthusiastic.

10. Thank the master of ceremonies, speaker and/or host(ess) — as well as the service personnel.

Connecting with others at business events/outings allows you to put faces with names and become known. They
are a direct means to distinguish you from others, including your competition. They are a convenient format and
precisely what you need to network. They are, or should be, a priority investment.

Examples of practical outings are:

*  Participate in an American Chamber of Commerce event (AmCham)
e Visit a well-established and successful company

e Attend The Network Club events

KEY OBJECTIVES OF THE PRACTICAL ACTIVITIES:
e  Put into action what you have learned.

e  Practice and refine your networking skills.

*  Meet new people.

e Expand and energize your network.

e  Capitalize on opportunities.

| hope that your participation in The NetworKing Academy is one of the best investments you have ever made
with your time and money. Go out and energize your network and reap the dividends!
RUF






Join Us Today

Spaces Are Limited - Reserve Your Spot!
Begin Your Journey to Networking Mastery

Contact Us:

+31(0)6 50 287 672

Or visit our on-line form at:

https://www.thenetworking.com/the-networking-academy/
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